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The Secrets to Selling Your Home Lulu Press, Inc
The proof is in the testimonials that have arrived by the
thousands: "This is a really great book. It's simple. It's
straightforward. We read it. We ran our ad. We got over
100 telephone calls. We sold our home."—John Henke,
Boise, ID. "Our real estate broker was green with envy. In
5 days we got 24 bids higher than the highest bid she got
us in 11 1/2 years. You're our hero!"—Elizabeth & Tim
Hunter, South Berwick, ME. "I had a business opportunity
I couldn't take advantage of unless I sold my home
immediately. I saw your book in a bookstore and sold my
home the next weekend. Thanks!"—Doug Walker, Salt
Lake City, UT. "Thanks to your system I sold my home in
5 days at $1.26 million. You saved me $78,000 in real
estate commission!"—V., Potomac, MD. Now in its third
edition and timed perfectly to address a challenging real
estate market, How to Sell Your Home in 5 Days turns the
conventional on its head to present an innovative,
practical, and foolproof alternative that makes the market
work for you, the seller. Based on the one basic truth of
free enterprise—that your home is worth exactly what the
highest bidder will pay for it— this step-by-step plan shows
exactly how to price your home attractively; make a
timetable; write an effective ad; use buyer psychology,
price points, and magic numbers to get the best price; and
conduct round-robin bidding. It includes new information
on the Internet—including a supporting website,
www.5-day.com—the most recent testimonials, and
updates to every phase of the process, from whether or
not to renovate a kitchen before selling to the ins and outs
of transferring ownership. Homes sold through the five-
day plan sell for an average of 5% more than through
conventional sales, plus, the seller doesn't have to pay a
broker's fee—making this book among the best deals of the
century.
How To Sell Your Home By Owner Morgan James Publishing
If you are thinking of selling a luxury home anywhere in the US this just might
be the most important book you'll ever read! Greg Luther reveals what most
real estate agents don't want you to know about selling your home. He covers
everything from how to choose the RIGHT agent to how to use the premium
assets you posses to your advantage and the right way to find buyers who are
ready, willing and able to pay top dollar for your top of the line home. Selling
your luxury home in today's market IS different. You need to do everything
possible to ensure that you receive top dollar for your home!

Real Estate Rescue Ballantine Books
Negotiate a great price Find your best mortgage Discover
applications and checklists online Get the Best Deal on Your
New Home! When it comes to buying a home, it's hard to know
where to begin. You want to buy at a fair price at the right
time—not always easy in a fast-changing market. The updated
Home Buying Kit has all you need: strategies to secure the
optimal deal, the ins and outs of home financing, how to
evaluate rent vs. buy, and the latest on regulations around
mortgage interest and property tax. Whether a first-time buyer
or veteran homeowner, this book will help you make the smart
decisions that move you into your dream home in no time!
Inside... Get your finances in order Improve your credit score
Choose the right mortgage Build your real estate team
Maximize your financial health Inspect and protect your home
Understand and minimize closing costs
Tips For Selling Your Home Yourself How to Sell Your
Home in 5 Days
Practical, ingenious, and inexpensive, these tips can save your
time and help you get the price you deserve for your home.
Your house will sell more quickly if a buyer responds to it
emotionally. A colorful bed of flowers in the yard or a rocking
chair near a pretty window evokes wonderful feelings of home
that can make a prospective buyer fall in love with a house. This
unique book will show you how to highlight the assets and
minimize the drawbacks to make your home sell faster! First,
use the handy charts for appraising your home’s strengths and
weaknesses. Then discover a wealth of tips to make every room

and even your attic, basement, and garage more appealing. •
Hang a mirror to add spaciousness to your entryway. • Highlight
a fireplace with a fire in winter and a plant in summer. • Freshen
up your bathroom with colorful towels and a new shower
curtain. • Clean out your closets to make them seem bigger.
Young House Love John Wiley & Sons
How to Sell Your Home in 5 DaysWorkman
Publishing
How to Sell Your Home in 5 Days REGS
Publishing
In good times and bad, the home-seller's
bible... In today's uncertain real estate
market, sellers are deeply concerned with
getting the most value for their homes. Now
more than ever, readers need books that will
help them find the most effective ways to make
their homes attractive to buyers, save money,
and make the sales process easier. this unique
guide will teach readers everything real
estate agents and brokers know - and more!
Reflects changes in the real estate market in
the past several years, and explains how to
deal with the market no matter when the reader
is looking to sell.

How to Sell Your Home in 5 Days Grand
Central Publishing
Is there a right time and a wrong time to
sell a home? With the right strategy, it
doesn't actually matter that much. Sell
Your Home in Any Market gives readers the
tools, techiniques and strategies used by
the best real estate marketing experts to
ensure their home is positioned to sell.
Among other techniques, readers will find
out how to review the local market; set the
right price; prepare for a showing; sell
the neighbourood; and gently push a buyer.
The book reveals 10 ways to stage a home,
25 items inspectors check, 200 ways to
improve curb appeal and much more.
Insider Secrets to Sell Your Home for Top
Dollar Xlibris Corporation
This book is a must-have for any individual
looking to effectively sell their home for
the best price. Put your home at the head
of the market with the help of Laura
Riddles expertise. Riddle, a Masters-level,
award-winning real estate broker, walks
today's home sellers through everything
they need to know to get the best price in
today's real estate market. Laura guides
readers through the basics of the home
selling process. Readers will learn how to
determine the value of their home, prepare
the home to be sold, stage the home inside
and out, know when the time is right to
list the home, plan for showings and open
houses, accept an offer, and ultimately
sell for top dollar. A firm believer in
making your home stand out to sell faster
by assisting potential buyers through the
complicated loan process, the book
carefully compares loan options, from low
down payment FHA, and 0% down payment USDA,
and VA loan programs, allowing readers to
choose the loan that works best for their
successful sale. Also covered are different
Buyer Down Payment Assistance Programs,
making this a complete guide to give you
everything you need to put your house up
for sale. Sell Your Home Now also includes
timely information for sellers including
resources on: Short sale versus Foreclosure
options, Foreclosure prevention programs,
The Homeowner Affordability and Stability
Act passed in February 2009, and Loan
modification options. This complete guide
includes information about: selling
techniques for selling up to 80 percent
faster, and advertising to sell for 15-20%

more, and where to list your home online to
get the most exposure. Plus the book has a
section on staging the home for the
quickest sale in order to gain an advantage
over other homes (particularly
foreclosures) in your neighbourhood. Tips
are given on common mistakes home sellers
often make that could hinder your efforts
so thoughtfully included are sample real
estate contracts, titles, and home
inspection reports. Selling the home For
Sale By Owner? All of the information the
book contains is exceptionally helpful to
the do it yourselfer, plus, Laura has
included case studies from agents and
sellers around the country to provide
readers with proven tips and tricks for
selling a home in the quickest time
possible and for the most money.
Guide to Selling Your Home Greenleaf Book Group
Yard Signs Do Not Sell Homes... Real Estate Agents
Do. Selling your home today requires a special set
of skills. From marketing to maximizing the home's
exposure to potential buyers, is a job not for the
faint of heart. Since is the agent that sells the
home and not their company, selecting the right
agent for the job is the first best decision you
could ever make. It will be the difference between
JUST SOLD and STILL ON THE MARKET. In this book,
you will learn: How to prepare for selling your
home Questions to make the interviewing process
easy Simple ways to protect yourself before and
during the sale Strategies to discover the best-
qualified agent The Roadmap to Getting Started:
Deciding to sell your house is the starting line.
Hiring a professional to help you is the best
decision you can make. With so many options out
there, where do you begin? We have a map to guide
you when interviewing agents, so you can hire the
best one for the job. From the home selling
process to verifying their credentials, we got you
covered. Formalities & Legalities Learn how to
navigate the real estate landscape while ensuring
you get the best price for your home. Fraud is as
unfortunate as it is common in the real estate
industry. Knowing how to conduct yourself and what
to expect from the professionals involved in the
transaction is crucial. Scroll up and grab a copy
today.
Buying and Selling a Home For Canadians For
Dummies John Wiley & Sons
Home staging strategies needed to succeed in a
down market Whether a buyer, seller, or real
estate agent, the home selling and purchasing
process is fraught with potholes that can usually
be overcome. But in this weakened housing market,
everyone involved in the selling process must
increase their efforts. In order to sell homes at
top dollar, houses must be "prepared for sales."
That’s where Staging comes in. The real estate
mantra is no longer location, location, location.
It is now Staging, Staging, Staging! It’s all
about presentation. In Staging to Sell, Barb
Schwarz, The Creator of Home Staging®, offers her
winning tactics, secrets, and strategies for
selling a home at top dollar during these
challenging times. In addition to offering
specific tips on how to Stage a home, Schwarz, a
sought-after speaker and Real Estate broker who
has Staged and sold over 5,000 homes, provides
readers, sellers, Realtors® and Stagers, with
useful advice on correctly pricing properties,
marketing properties so that they sell, addressing
objections early on, having the seller handle the
Staging before the house is viewed, and much more.
Written with today’s turbulent real estate market
in mind, Staging to Sell contains the information
readers need to get their homes Sold in the market
quickly for top dollar.

Tax Information on Selling Your Home United
Resource Books
This book identifies a revolutionary easy
sell-it-yourself method, and attracts eager
home buyers like a steel magnet using only
three magic words! In good markets AND bad
markets! You will learn the step-by-step
strategy on how to sell your home - or
anything else for that matter - to get the
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best price in the fastest way possible -
legally! To put more money in your pocket
too!
Feel at Home Zyrus Press
Whether you're new at the home-buying or selling
game in Canada, or whether you've played it
before, most of us dread the onslaught of flashy,
fast-talking real estate agents and property
managers. Well, help has arrived. This revised
edition of "Buying and Selling a Home For
Canadians For Dummies" prepares you to get what
you need and want when buying a new home or
selling the one you're in. Everything from
arranging your finances and hiring an agent, to
researching neighbourhoods and assessing home
values is presented in a clear and humorous way to
help you get the most out of the process.
Important information to help you: Market your
home and sell for the highest possible price
Negotiate the best price and terms of sale Find
the right new neighbourhood with reasonable prices
and the type of housing to suit you and your
family Decide whether or not to hire an agent and
tips on how to choose a good one Select the best
mortgage and understand tax considerations Updated
in the 2nd Edition: Examining zero percent down
payments, lines of credit and other alternatives
to conventional mortgages Using the 'Net: New,
useful sites - and what to watch out for Buying
condominiums: An expanded chapter full of useful
information on what you need to know before you
buy Selling your home on your own: Expanded online
resources and tips Fixing up your home to sell:
Tips from the designers on how to make your home
as sellable as possible

Guide to selling your home privately
ByTheOwner.com
In order to revive the nearly unprofitable
real estate market it is important that more
and more homes are staged. This is a simple
concept that ensures that a particular house
that is for sales find appeal with more and
more buyers. Apart from getting a large number
of buyers so that the seller can strike a good
bargain, it is also equally important for the
seller that his house gets sold of quickly. It
is important to increase the demand so that
the market can get more lucrative. This is the
primary reason why real estate agents are fast
hiring, or themselves turning into ‘staging
professionals’. These professionals help in
building homes that find maximum appeal to the
seller in terms of their tastes and
preferences. And it is a fact that stages
homes bring as much as 15 percent more revenue
that those that are not. People are constantly
looking for a house with more space. Many look
at it as an investment that how much they will
gain when they in turn sell it. Keeping all
this in mind a professional stages houses.
Therefore, those people who want to sell their
houses enlist the services of such staging
professionals who, on being hired, help the
owners to prepare their houses for sale. They
are specialized to so such a job. And indeed,
the sellers see the difference in the demand
for their property and the price that is
coming in, before and after the staging
professional has done his job. Sellers
generally use services of the agents who
report to the seller that their house is not
getting a good offer. They cannot, however,
pinpoint the problem. They cannot understand
the nature of renovation the house needs.
Staging professionals, being specialized at
these things, have a good idea of what the
buyers are looking for and are effectively
able to help the seller.

House Selling For Dummies Workman
Publishing
Covers home improvements, price setting,
advertising, open houses, financing, and
sales contracts, and explains what to do if
one's house does not sell right away
101 Easy Ways to Make Your Home Sell Faster
John Wiley & Sons
Whether you've been in real estate for 18 days
or 18 years, if you haven't achieved the
success you really want, you need to read this
book. You entered real estate for the upside:
interesting work, flexible hours, and the
potential to make good money, right? But the
median gross income for the 1.2 million
REALTORS(R) in the United States is just over
$42,000 per year! That's about $21 per hour
(if you only work 40 hours per week) with no
paid vacation, no paid sick leave, and rarely
any company health insurance plan. Is this
what you signed up for? You're a goal-setter

and a go-getter. You work hard and you're
smart. You've learned the business and put
long hours into it. Yet, it still seems like a
struggle. Always chasing your next client,
listing, or commission check. Spending
weekends and evenings on work, not with
family. Getting tossed around by a market you
can't control. You've done everything you've
been taught, but it's still not enough. What's
the secret? Doing things differently than
you've ever been taught. Krista Mashore says,
"I've been in the Top 1% of all Realtors
nationally for 15 years, not because I'm
smarter or work harder than everyone else.
It's because I research and implement specific
techniques that catapult me to where I am." In
this book, Krista Mashore will give you step
by step instructions and show you how to: -
Close over 90% of your listing presentations
before you even walk in the door. - Generate
legitimate leads while you sleep. - Use the
secrets of Fortune 500 companies to build an
active and loyal client base. - Use socialized
marketing to gain your community's respect and
become the go-to Community Market Leader(R) in
your area. - Make over 100 deals per year (or
whatever your goal is) using the power of
social media and technology. - Create a
business model that fits your desired
lifestyle and gives you true time flexibility.
- Build a sustainable business with a
consistent, reliable income stream- no matter
what the market is doing! "If you implement
even 50% of what I recommend in this book, I
know your business will at least double within
the first eighteen months." - Krista Mashore
Based in Northern California, Realtor(R)
Krista Mashore sold 69 homes in her first year
and has personally sold over 100 homes every
year since. On track to sell 200 homes this
year, Krista now also coaches and trains
brokers and agents throughout the U.S. on
cutting edge real estate techniques and
technologies.
Sell Your Luxury Property for More Money Booktango
Offers advice for marketing and selling a home,
discussing such issues as enhancing the appearance
of a home, hosting an open house, writing an ad,
reviewing an offer, and understanding the escrow
and closing

Next Generation Real Estate Mango Media Inc.
2018 Axiom Business Book Award Winner, Gold
Medal Stop Selling! Start Solving! In Ninja
Selling, author Larry Kendall transforms the
way readers think about selling. He points out
the problems with traditional selling methods
and instead offers a science-based selling
system that gives predictable results
regardless of personality type. Ninja Selling
teaches readers how to shift their approach
from chasing clients to attracting clients.
Readers will learn how to stop selling and
start solving by asking the right questions
and listening to their clients. ?Ninja Selling
is an invaluable step-by-step guide that shows
readers how to be more effective in their
sales careers and increase their income-per-
hour, so that they can lead full lives. Ninja
Selling is both a sales platform and a path to
personal mastery and life purpose. Followers
of the Ninja Selling system say it not only
improved their business and their client
relationships; it also improved the quality of
their lives.
Selling Your House Atlantic Publishing Company
This New York Times bestselling book is filled
with hundreds of fun, deceptively simple, budget-
friendly ideas for sprucing up your home. With two
home renovations under their (tool) belts and
millions of hits per month on their blog
YoungHouseLove.com, Sherry and John Petersik are
home-improvement enthusiasts primed to pass on a
slew of projects, tricks, and techniques to do-it-
yourselfers of all levels. Packed with 243 tips
and ideas—both classic and unexpected—and more
than 400 photographs and illustrations, this is a
book that readers will return to again and again
for the creative projects and easy-to-follow
instructions in the relatable voice the Petersiks
are known for. Learn to trick out a thrift-store
mirror, spice up plain old roller shades, "hack"
your Ikea table to create three distinct looks,
and so much more.
How to Sell Anything to Anybody John Wiley & Sons
Sell your house in any market Whether you're
selling your home yourself or using a realtor,
this helpful guide offers all the information you
need to make an otherwise-stressful undertaking go
smoothly. In Selling Your House For Dummies,

you'll find plain-English, easy-to-follow
information on the latest mortgage application and
approval processes, the hottest websites used in
the house-selling process, and revised tax laws
that affect the housing and real estate markets.
From the author team behind America's #1
bestselling real estate book, Home Buying Kit For
Dummies, this book offers Eric Tyson and Ray
Brown's time-tested advice, recommendations, and
strategies for selling your house given current
market conditions. From staging your home to
utilizing technology to sell your house directly
to home buyers, this trusted resource is packed
with tips and ideas to make your home the most
appealing house on the block. Prepare your
property for the best offer Stage and market your
house successfully Negotiate and successfully
close the sale Make sense of contracts and forms
used in the house-selling process Get the tried-
and-true advice that will help you sell your
property!

Lulu.com
"The world's greatest salesman" reveals the
spectacular selling principles that have
brought him to the top of his profession as
he offers helpful advice on how to develop
customer profiles, how to turn a prospect
into a buyer, how to close the deal, and
how to establish a long-term relationship
with one's customers. Reprint. 25,000 first
printing.
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